FOR LEASE 350 NW Hickory St., Albany

HIGHLY VISIBLE RETAIL BUILDING
Currently Tom’s Garden Center

PROPERTY INFORMATION
•

Highly visable stand-alone retail building in West Albany.

•

Traffic count of more than 32,000 vehicles daily.

•

Currently occupied by Tom’s Garden Center, a tenant for
nearly 15 years.

•

Community Commercial Zone – provides great
flexibility for uses: Retail, Restaurant, Office, Church,
Daycare, Manufacturing, Vehicle Repair & more.

•

Contact broker to arrange a tour.

PROPERTY HIGHLIGHTS

Commercial Realty Professionals, Inc.
2380 NW Kings Blvd., Suite 301
Corvallis, Oregon 97330
Tel: (541) 753-5582
Fax: (541) 758-4213

• Lease Rate: $0.75/SF/MO – NNN
• Space Available: 14,630 SF
Executive Summary

Toms –
Garden
Center (Self Storage
Phase - One)
• Zoning: CC
Community
Commercial
350 Hickory St NW. Albany, OR. 97321

AREA INFORMATION
•

Located North of the Willamette River in downtown
Albany in the North Albany neighborhood.

MOSAR

COMMERCIAL
PROPERTIES

Mike Mosar, Principal Broker

Purchase Price: The Investor is currently under-contract to purchase the real property
commonly known as 350 NW Hickory St. (Toms Garden Center) for $1,600,000.

GOLD

Property Description: The subject is a concrete
garden center built in 1958, comprising
mike@mosarcommercial.com
• block
971-273-7670
14,630 sq ft. The subject has a bow truss roof with 12’ clear height, fluorescent lighting,

suspended gas-fired heat in the warehouse, central HVAC in the built-out areas, and two
restrooms. The subject also consists of an approximately 11,808 SF gravel parking area that is
leased on a month to month basis to Albany General Hospital, and a coffee kiosk on
approximately 5,000 SF of land area that is leased on a month to month basis. It is noted that
kiosk
leased onbut
a “handshake”
agreement,it.
without
a signed lease.
The to
property
on
Information contained in this document has been obtained from sources that we deem reliable. We have no reason to the
doubt
itsisaccuracy,
we do not guarantee
All information
subject
changesitswithout
notice.
2.54 acres zoned Community Commercial.

www.mosarcommercial.com • 350 Mission St. SE, Suite 101, Salem, OR 97302 • Fax: 971-273-7940

Tax Assessor: The Benton County Tax Assessor has allocated a tax-assessed market value of
$1,991,556 to the “bare-land” and tax assessed market-value of $520,276 to the
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FOR LEASE 350 NW Hickory St., Albany
improvements; for an aggregate tax assessed real market value of $2,511,823.

AERIAL / SITE PLAN

ZONING MAP

Location: The subject property is located in Albany, Oregon, within Benton County. The subject
is located north of the Willamette River and downtown Albany in the North Albany
neighborhood. Uses in the immediate area are primarily commercial in nature, with pockets of
residential development and recreational areas including Albany Golf Club.
Access: The subject site has frontage on a collector and a major arterial. The subject is
accessed from collector NW Hickory, which connects to NW Springhill Drive to the east
and NW North Albany Road to the west, both of which provide access at signalized
intersections to Highway 20. The subject has frontage on major arterial Highway 20,
which is accessed 0.3 miles from the subject (via NW Springhill Drive). Highway 20
provides access to the Albany CBD and I-5 to the southeast and Corvallis to the
southwest. Based on our field work, the subject’s access is rated good compared to
other properties with which it competes.
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OREGON REAL ESTATE AGENCY
DISCLOSURE PAMPHLET
(OAR 863-015-215(4)
This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees
in Oregon. This pamphlet is informational only and neither the pamphlet nor its delivery to you may be
construed to be evidence of intent to create an agency relationship.
Real Estate Agency Relationships
An "agency" relationship is a voluntary legal relationship in which a real estate licensee (the "agent")
agrees to act on behalf of a buyer or a seller (the "client") in a real estate transaction.
Oregon law provides for three types of agency relationships between real estate agents and their clients:
Seller's Agent - Represents the seller only;
Buyer's Agent - Represents the buyer only;
Disclosed Limited Agent - Represents both the buyer and seller, or multiple
buyers who want to purchase the same property. This can be done only with the
written permission of both clients.
The actual agency relationships between the seller, buyer and their agents in a real estate transaction
must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully
before entering into an agency relationship with a real estate agent.
Duties and Responsibilities of an Agent
Who Represents Only the Seller or Only the Buyer
Under a written listing agreement to sell property, an agent represents only the seller unless the seller
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a
buyer acts only as the buyer's agent unless the buyer agrees in writing to allow the agent to also
represent the seller. An agent who represents only the seller or only the buyer owes the following
affirmative duties to their client, other parties and their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence;
2. To deal honestly and in good faith;
3. To present all written offers, notices and other communications in a timely manner whether or
not the seller's property is subject to a contract for sale or the buyer is already a party to a
contract to purchase;

4. To disclose material facts known by the agent and not apparent or readily ascertainable to a
party;

5. To account in a timely manner for money and property received from or on behalf of the
client;

6. To be loyal to their client by not taking action that is adverse or detrimental to the client's
interest in a transaction;

7. To disclose in a timely manner to the client any conflict of interest, existing or
contemplated;

8. To advise the client to seek expert advice on matters related to the transactions that are
beyond the agent's expertise;

9. To maintain confidential information from or about the client except under subpoena or
court order, even after termination of the agency relationship; and

10. When representing a seller, to make a continuous, good faith effort to find a buyer for the
property, except that a seller's agent is not required to seek additional offers to purchase the
property while the property is subject to a contract for sale. When representing a buyer, to
make a continuous, good faith effort to find property for the buyer, except that a buyer's agent
is not required to seek additional properties for the buyer while the buyer is subject to a
contract for purchase or to show properties for which there is no written agreement to pay
compensation to the buyer's agent.

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by
written agreement between client and agent.
Under Oregon law, a seller's agent may show properties owned by another seller to a prospective
buyer and may list competing properties for sale without breaching any affirmative duty to the seller.
Similarly, a buyer's agent may show properties in which the buyer is interested to other prospective
buyers without breaching any affirmative duty to the buyer.
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of
the agent's expertise.
Duties and Responsibilities of an Agent
Who Represents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property only under a written "Disclosed Limited Agency"
agreement, signed by the seller, buyer(s) and their agent. When different agents associated with the
same real estate firm establish agency relationships with different parties to the same transaction,
only the principal broker (the broker who supervises the other agents) will act as a Disclosed Limited
Agent for both the buyer and seller. The other agents continue to represent only the party with whom
the agent already has an established agency relationship unless all parties agree otherwise in writing.
The supervising principal broker and the agents representing either the seller or the buyer have the
following duties to their clients:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party's interest in the
3.

transaction; and
To obey the lawful instruction of both parties.

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when
representing only a seller or only a buyer, except that the agent may not, without written permission,
disclose any of the following:

1. That the seller will accept a lower price or less favorable terms than the listing price or
2.
3.

terms;
That the buyer will pay a greater price or more favorable terms than the offering price or
terms; or
In transactions involving one-to-four residential units only, information regarding the real
property transaction including, but not limited to, price, terms, financial qualifications or
motivation to buy or sell. No matter whom they represent, an agent must disclose information
the agent knows or should know that failure to disclose would constitute fraudulent
misrepresentation. Unless agreed to in writing, an agent acting under a Disclosed Limited
Agency agreement has no duty to investigate matters that are outside the scope of the
agent's expertise.

You are encouraged to discuss the above information with the agent delivering this pamphlet to
you. If you intend for that agent, or any other Oregon real estate agent, to represent you as a
Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should have a specific discussion
with him/her about the nature and scope of the agency relationship. Whether you are a buyer or
seller, you cannot make a licensee your agent without their knowledge and consent, and an agent
cannot make you their client without your knowledge and consent.
Stat. Auth: ORS 696.385, 696.820 and 183.335
Stat. Implemented: ORS 696.805, 696.810, 696.815

